Corel Solution Partners

Corel Solution Partners use Corel products to build custom technology
for specialist markets. Corel is proud that its software provides the
stable, reliable and innovative platforms that its Solution Partners use
to bring extra value to their customers.

Corel Solution Partners receive marketing support from Corel including use of the
‘Corel Powered’ logo.

Why become a Corel Solution Partner?

1. Listing on the Corel Solution Partner page of Corel websites (EMEA & APAC - specific sites only). This listing
includes your logo, up to 100-word description and a direct link to your solution landing page.

2. Right to use the Corel Powered and Corel Solution Partner logo and names in sales and marketing materials.

3. Right to use About Corel material in sales and marketing materials.

4. Access to Corel Software Development Kits

Become a Corel Solution Partner
We need the following information to assess your Corel solution and acknowledge your business as a Corel Solution
Partner. Your application will be qualified by Corel.

e completed Corel Solution Partner application form

¢ full working copies of the solution, English and any local languages
e marketing and sales materials for the solution

e pricing information

e a high resolution image (300dpi) of your company logo

e optional: 2 high resolution (300dpi) screenshots and/or pictures of the solution

If you would like more information about the Corel Solution Partner Programme, email us at:
solutionpartners@corel.com

Terms & conditions

1. This Programme applies to Corel Solution Partners working in and providing support to customers in EMEA and
APAC countries only. It does not apply to North America.

2. All applications to become a Corel Solution Partner in EMEA/APAC will be qualified by Corel.

The decision on whether a business can become a Corel Solution Partner in EMEA/APAC will be made by Corel.

4. Corel reserves the right to remove the title of Corel Solution Partner from a business at any time.
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